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Disclaimer and cautionary statement

The information contained in this presentation is not for use within any
country or jurisdiction or by any persons where such use would constitute a
violation of law. If this applies to you, you are not authorised to access or use
any such information.

This presentation may contain “forward-looking statements” that are based
on our current expectations, assumptions, estimates and projections about
us and our industry. Forward-looking statements include, without limitation,
any statement that may predict, forecast, indicate or imply future results,
performance or achievements, and may contain the words “may”, “will”,
“should”, “continue”, "believe”, “anticipate”, “expect”, “estimate”, “intend”,
"project”, “plan”, "will likely continue”, “will likely result”, oxr words or phrases
with similar meaning. Undue reliance should not be placed on such
statements because, by their nature, forward-looking statements involve
risks and uncertainties, including, without limitation, economic, competitive,
governmental and technological factors outside of the control of SIG Group
AG (“SIG”, the "Company” or the “Group”), that may cause SIG’s business,
strategy or actual results to differ materially from the forward-looking
statements (or from past results).

For any factors that could cause actual results to differ materially from the
forward-looking statements contained in this presentation, please see our
offering circular for the issue of notes in June 2020. SIG undertakes no
obligation to publicly update or revise any of these forward-looking
statements, whether to reflect new information, future events or
circumstances or otherwise. It should further be noted that past performance
is not a guide to future performance. Persons requiring advice should consult
an independent adviser.

While we are making great efforts to include accurate and up-to-date
information, we make no representations or warranties, expressed or implied,
and no reliance may be placed by any person as to the accuracy and
completeness of the information provided in this presentation and we
disclaim any liability for the use of it.

Neither SIG nor any of its directors, officers, employees, agents, affiliates or
advisers is under an obligation to update, correct or keep current the
information contained in this presentation to which it relates or to provide the
recipient of it with access to any additionalinformation that may arise in
connection with it and any opinions expressed in this presentation are subject
to change.

The presentation may not be reproduced, published or transmitted, in whole
or in part, directly or indirectly, to any person (whether within or outside such
person’s organisation or firm) other than its intended recipients.

The attached information is not an offer to sell or a solicitation of an offer to
purchase any security in the United States or elsewhere and shall not
constitute an offer, solicitation or sale any securities of SIG in any state or
jurisdiction in which, or to any person to whom such an offer, solicitation or
sale would be unlawful nor shall it or any part of it form the basis of, or be
relied on in connection with, any contract or investment decision. No
securities may be offered or sold within the United States or to U.S. persons
absent registration or an applicable exemption from registration
requirements. Any public offering of securities to be made in the United
States will be made by means of a prospectus that may be obtained from
any issuer of such securities and that will contain detailed information about
us. Any failure to comply with the restrictions set out in this paragraph may
constitute a violation of the securities laws of any such jurisdiction..

This presentation is not an offer to sell or a solicitation of offers to purchase
or subscribe for securities. This document is not a prospectus within the
meaning o the Swiss Financial Services Act nor a prospectus under any other
applicable law.

In this presentation, we utilise certain alternative performance measures,
including but not limited to EBITDA, adjusted EBITDA, adjusted EBITDA
margin, net capex, adjusted net income, free cash flow and net leverage ratio
thatin each case are not defined in International Financial Reporting
Standards (“IFRS").

These alternative non-IFRS measures are presented as we believe that they
and similar measures are widely used in the markets in which we operate as a
means of evaluating a company’s operating performance and financing
structure. Our definition of and method of calculating the measures stated
above may not be comparable to other similarly titled measures of other
companies and are not measurements under IFRS, as issued by the IASB or
other generally accepted accounting principles, are not measures of financial
condition, liquidity or profitability and should not be considered as an
alternative to profit from operations for the period or operating cash flows
determined in accordance with IFRS, nor should they be considered as
substitutes for the information contained in our consolidated financial
statements. You are cautioned not to place undue reliance on any alternative
performance measures and ratios not defined in IFRS included in this
presentation.

Alternative performance measures

For additional information about the alternative performance measures used
by management please refer to this link:
https://www.sig.biz/investors/en/performance/definitions

Some financial information in this presentation has been rounded and, as a
result, the figures shown as totals in this presentation may vary slightly from
the exact arithmetic aggregation of the figures that precede them.
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Overview 2023

Samuel Sigrist, CEO



Business Highlights

Implementing our strategy and driving growth

Strong 2023
revenue growth

Aseptic carton organic
growth of 7.4%
primarily driven by
price

Strong volume growth
in chilled cartonin
APAC

Bag-in-box & spouted
pouch growth of
5.6%1) driven by
volume and value-
based pricing
initiatives.

Acquisition
synergies

Initial revenue synergies
across all geographies,
utilising SIG’s commercial
capabilities

Launch of 2nd
generation spouted
pouch filler leveraging
carton sterilisation
technique

High demand for
aseptic fillers

Record aseptic carton
filling line placements of
91 fillers for two years in
arow

Positive leading
indicator for future
growth

High level of filler capex
given strong demand

Well invested
asset base

Expanding global
manufacturing
capabilities of aseptic
carton, chilled carton
and bag-in-box

* Mexico aseptic
carton

* India aseptic carton
+ USA bag-in-box

* China chilled carton
» Europe digital

printing for aseptic
carton

Continuous
innovation

Developments in carton
structure to increase fiber
content

Format and category
development such as
SIG DomeMini new single
serve carton bottle

@ Proforma bag-in-box & spouted pouch constant currency growth excluding resin escalator impact, unaudited. Proforma constant currency revenue growth for bag-in-box and spouted pouch 2.9%, unaudited.

Gio
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SIG continues to be an industry leader in sustainability

ESG ratings 2023 - SIG
consistently rated highly

Science-based targets:
+ 2050 Net Zero target approved by Science Based Target initiative
» SIG among first 325 companies to have its targets validated and approved

515 Group 45
Contsines & Patkagng

‘PLnTINUM- S&P Global CSA Score 2023
oS 69 100 New design for recycling targets:
Baspaatiey = A + Recycle-ready bag-in-box and spouted pouch solution by 2025
T && » Full barrier aseptic carton with at least 85% paper content by 2025
» Full barrier aseptic carton with at least 90% paper content by 2030
wser @ @
ESG RATINGS
ccc o s wen A JEEN AA
MSCIAA FTSE4Good

nnnnnnnnnnnnnn
..........

SUSTAINALYTICS
13.9 (low risk)
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2023 financial highlights

Strong financial performance

Revenue
€ 3.23 billion

+18.5%

constant currency

Aseptic carton organic
revenue growth®

+7.4%

constant currency

Reported revenue
growth

+16.2%

(1
(2

G ¢

[N

Proforma, unaudited

Adjusted EBITDA

€ 803M

(2022: € 652 million)

Adj. EBITDA margin

24.9%

(2022: 23.5%)

Adjusted netincome

€ 318M

(2022: € 287 million)

Adjusted earnings
per share

€ 0.83

(2022:€ 0.79 per share)

Net capital expenditure

€ 251M

(2022: € 144 million)

ROCE post tax®

27 %

(2022: 25%)

Organic growth represents SIG revenue growth at constant currency, excluding the impacts of the acquisitions of the bag-in-box, spouted pouch and chilled businesses
Equivalent to a total pay-out of ~£198.2 million as of 31 December 2023 exchange rate. Subject to shareholder approval and paid from foreign capital contribution reserves
Based on amended definition as explained on slide 19

Free cash flow

€ 219M

(2022: € 263 million)

Proposed dividend
per share(@

CHFO 48

(2022: CHF 0.47)

Leverage

2.7X

(2022@9: 3.1x)
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Q4 2023 financial highlights

Strong organic revenue growth and margin improvement

Revenue
£ 891.0 million

+5.6%

constant currency

+8.0%

Organic aseptic carton®
constant currency

+2.8%

reported

Adjusted
EBITDA

€ 221M

(Q4 2022: €193 million)

Adjusted
EBITDA margin

24.8%

(Q4 2022: 22.3%)

Adjusted Net capital
netincome investment

€ OSM € 20M

(Q4 2022: €84 million) (Q4 2022: €75 million)

Free
cashflow

€300M . —

(Q4 2022: €171 million)

@ (1) Organic growth represents SIG aseptic carton revenue growth, excluding the impacts from the acquisitions of the bag-in-box, spouted pouch and chilled carton

businesses
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Regional summary

Europe
Strong revenue and adj. EBITDA margin recovery Regional Summary
- % Significant aseptic carton price increases implemented to offset
€ million 2023 Q4 20230 cost inflation
Revenue 084 253 % Strong volume performance in bag-in-box/spouted pouch
% Margin improvement despite dilution from acquisitions reflect
Revenue growth(® 17.1% 4.9% cost recovery through price increases (2022 margin: 23.8%)

% Continued to win new business in food, dairy and plant-based
9.9% 7.8% milk alternatives. Geographic expansion in Finland, Hungary,
Romania and Czech Republic

Organic aseptic carton
revenue growth(2:(3)

Adjusted EBITDA 279
Adjus.ted EBITDA 28.3%
margin

(2) Atconstant currency FEBRUARY 27,2024 | FULL YEARRESULTS 2023 8

@ (1) Restated toreflect new segment structure
(3) Excluding the impact of the bag-in-box & spouted pouch businesses



Regional summary
India, Middle East and Africa

Strong full year growth
€ million 20230 Q4 20230
Revenue 404 112
Revenue growth( 11.3% 5.2%
Organic aseptic carton o o
revenue growth(2(3) 9.9% 5.9%
Adjusted EBITDA 107
Adjus.ted EBITDA 26.4%
margin

(1) Includes India and MEA bag-in-box & spouted pouch from Europe
(2) At constant currency
(3) Excluding the impact of the bag-in-box & spouted pouch businesses

Regional Summary

Strong growth for the year supported by filler
placements

India saw significant growth versus prior year with
around 40 filling lines now placed with customers

Product, format and volume flexibility winning new lines
in several countries in the Arabian Peninsula and Africa

Margin improvement driven by price increases to
recover cost inflation and normalization of freight rates
partially offset by ramp-up costs in India (2022 margin:
25.2%)
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Regional summary

Asia Pacific

Growth recovery following muted Q1

€ million 20230 Q4 20230
Revenue 936 289
Revenue growth(? 13.9% 5.1%
Organic aseptlc(ge(l;ton 1.5% 5.6%
revenue growth!?:

Adjusted EBITDA 276

Adju§ted EBITDA 20.56%

margin

(1) Excluding India as relocated to IMEA

(2) At constant currency

(3) Excluding the impact of bag-in-box, spouted pouch and chilled carton businesses

Regional Summary

X/
*

X/
*

X/
*

0

X/
L X4

Strong growth recovery over 2023 following a soft Q1 in
China driven by COVID-19 effects

Good growth in Southeast Asia throughout the year,
especially Vietnam

Commercial launch of SIG Terra Alu-free + full barrier
solution with Yili Group and Mengniu

Strong volume growth in chilled carton

2023 margin reflects annualization of acquired businesses,
partly offset by price increases (2022 margin: 31.4%)

FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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Regional summary

Americas

Strong revenue growth and margin improvement

€ million 2023 Q4 2023
Revenue 905 236
Revenue growth® 29.4% 7.4%
Adjusted EBITDA 210
Adjusted EBITDA margin 23.2%

(1) At constant currency
@ (2) Excluding the impact of bag-in-box & spouted pouch businesses

Regional Summary

Aseptic carton price increases offset cost inflation
Ramp-up of filler installations supported volume

Favorable aseptic carton format mix in Brazil - offering
flexible packaging sizes to customers

Strong mid-single digit growth for bag-in-box & spouted
pouch due to volume growth and implementation of value-
based pricing

Full year margin improvement driven by pricing and mix

partly offset by dilution from acquisitions (2022 margin:
20.2%)

FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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Financials

Anne Erkens, CFO

or better




Full year adjusted EBITDA bridge

Strong margin recovery + €151 million year on year

€ million +) Strong top line growth

23 5%(1) 24.9%1
+) Price increases recovered
cost inflation

+) Raw materials hedged
53%in 2023

+) Production primarily
reflected lower freight
rates offset by wage
inflation

+) SG&Areflects lower
2022 FXimpacts FXadjusted Topline Rawmaterial Production  SG&A  Acquisitions{?) Other 2023 capitalization of R&D,
costs regional expansion and

(1) Adjusted EBITDA as % of revenue wage inflation
(2) Includes adjusted EBITDA movement for bag in box & spouted pouch businesses until May 31, and adjusted EBITDA for the

chilled carton business up until June 30

@ FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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EBITDA reconciliation

€ million 2023 2022
EBITDA 861 482
Adjustments to Ebitda:
Unrealized (gain)/loss on operating derivatives (9) 39
Restructuring costs, net of reversals 6 5
Transaction- and acquisition-related costs 1 24
Integration costs 13 17
Realized gain on settlement of deal contingent derivative - (17)
Fair value adjustment on inventories - 21
Change in fair value of contingent consideration (58) 75
Impairment losses 5 6
Other (106) -
Adjusted EBITDA 803 652

Gio
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Net income reconciliation

€ million 2023 2022

Profit for the period 243 38
Non-cash foreign exchange impact of non-functional currency loans and realized foreign (1) (5)
exchange impact due to refinancing
Amortization of transaction costs 5 7
Net change in fair value of financing-related derivatives 2 (9)
Realized gain on settlement of deal-contingent derivative (relating to repayment of loan) - (16)
PPA depreciation and amortization — Onex acquisition 103 103
PPA amortization - Other acquisitions 48 34
Net effect of early repayment of loan = 1
Adjustments to EBITDA (58) 171
Tax effect on above items (23) (38)

Adjusted netincome 318 287

FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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Capital expenditure

Investment in growth markets
and high level of filler additions

€ million 2023 2022 L .
% €116 million increase in gross capex
PP&E and intangible assets (net of sales) 164 108 includes investment in manufacturing
Filling lines and other related equipment 233 173 facilities and filler construction given high
levels of demand
Capital expenditure 397 281
Upfront cash (146) (137) % Strong gross filler additions of 91 in line with
Net capital expenditure 251 144 high levelin 2022
% of revenue 7.8% 5.2% < New fillers have significantly higher capacity
and utilization
No. of aseptic fillers in the field 1,388 1,359
Gross additions 91 o1
Retired 62 27
Net additions 29 64

FEBRUARY 27,2024 | FULL YEARRESULTS 2023 16



Free cash flow

Resilient cash generation despite
increases in capex and interest payments

)/

% 2023 free cash flow in primarily reflects:

€ million or % 2023 2022 % €73 millionincrease ininterest
Net cash from operating activities 663 578 payments
Acquisition of property, plant and equipment < €107 millionincrease in net capex
: . (397) (281)
and intangible assets (net of sales)
Payment of lease liabilities (47) (35) % Partially offset by €151 million
Fro cash flow B - increase in adj. EBITDA
% Increase in lease liabilities for land and
N — ™ 224 buildings is related to the Group’s
R manufacturing expansion
% of revenue 10.6% 10.5%1)
. e . .
Operating net working capital® (274) (236) % Securitization and factor.lng. benefit of .
€16 million® from inclusion of USA bag-in-
% of revenue (8.5%) (7.6%)W

box & spouted pouch business

(1) Inthe calculation of the % of revenue as of December 31, 2022 revenue includes the revenue of bag-in-box/spouted pouch and chilled
carton from January 1, 2022

(2) Including liabilities for volume bonuses and other incentives to customers settled in following year

(3) Benefitincludes retained reserves

Gio
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Leverage and financing

Strong leverage reduction

€ million 2023 2022
Gross debt 2,458 2,684
Cash 281 504
Net debt 2,177 2,180
Net leverage ratio 2.7x 3.1x

(1) Inthe calculation of the net leverage ratio as of December 31, 2022 adjusted EBITDA includes the adjusted EBITDA of bag-in-

box, spouted pouch and chilled carton from January 1, 2022

Gio

Gross debt repayment of €227 million

Net leverage 2.7x as of 31 December
2023

Remain on track to reduce net leverage

to around 2.5x by end of 2024

FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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ROCE update

Adjusted to better reflect filling line co-investments and right-of-use assets (leases)

ROCE EBITA Capital employed Why a revised definition?

* Increased use of leases to finance

Adjusted EBITDA Current assets Not production-related plants and
l. cash and cash equivalent e i
- Depreciation of PP&E el easlyand GRel el ivaleris) working equipment
. . . = Current liabilities capital + Capitalized development costs
@ Depreciation of right-of-use assets (excl. interest-bearing liabilities) P to reflect investments in
@) Amortization of capitalized development + Property plant and equipment (PP&E) innovation
and IT costs .
O Right-of-use assets . Cash .rece.lved from customers
for filling lines - accounted for as
O Capitalised development and IT costs leases and reported as deferred

@ Non-current deferred revenue revenue

2018 2019 2020 20210 20220 2023
ROCE (post 30% tax) 23% 25% 29% 32% 25% 27%

Previous ROCE (post 30% tax) 21% 23% 30% 31% 27% 30%

1) Pro-f
@iy © o FEBRUARY 27,2024 | FULL YEARRESULTS 2023 19



2024 financial guidance

Revenue growth
(constant currency)

Adjusted EBITDA
margin

Adjusted effective
tax rate

Net CAPEX
(% revenue)

Dividend payout ratio
(of adjusted net income)

4-6%
25-26%
26-28%

7-9%
50-60%

Low end of range

Within lower half of
range

= Resin escalator for bag-
in-box & spouted pouch
not included in guidance

= Guidance subject to
end-market recovery in
H2, input cost and forex
volatility

= Ontrack toreduce
leverage to around 2.5x
by year end

\_

J
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Mid-term financial guidance

Confirmed
4 )

Revenue growth o Upper half of range = Best-in-class margins
(constant currency) — /O

= Strong cash generation
Adjusted EBITDA 2 7 (y
margin Above o)

= Attractive pay-out policy

with progressive

Net CAPEX (0] dividend growth
(% revenue) 7 — 9 o

Dividend payout ratio (o)
(of adjusted netincome) 5 O - 6 O o

Net leverage

Towards 2 X

o J
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Concluding
remarks



SIG’s distinctive model for superior value creation

Culture of innovation and sustainability. For better.

Attractive industry
and end markets » business model

Structural drivers

000 A
AR e )
Population Increased Demand for

growth disposable safe food
income

End-market trends

2D ®

Health Affordability

a 338

Sustainability Convenience

@ 1Represents SIG mid-term guidance.

Systems-based

Complimentary
offering of
packaging type

Flexible and TCO-
efficient filling
technology

{o)

\/
[}

Digital and
.,»/ technical services

Pioneersin
sustainability

(7\3

Strong global operational
and commercial foothold
S Commercial excellence
and strong customer
relationships

Industry-leading

innovations

Strong
) value creation

Aseptic technology Above market growth
new levels of aseptic o
performance 6 /o

revenue growth (constant currency)

Filling capabilities
TCO advancements and

product versatility Best-in-class margins

>27%'

Packaging differentiation adjusted EBITDA margin

consumer centricity

Superior
returns

Material science &
sustainability
next-level structure dev.

FEBRUARY 27,2024 | FULL YEARRESULTS 2023
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Q4 2023 adjusted EBITDA bridge

Positive contributions from topline and production efficiencies

4 N

(€ million)

(1)
22.39% Y 24.8%

Q4 2022 FX impacts FX adjusted Top line Raw material costs Production SG&A Other Q42023

/

o) 1) dsted E8TOR s o FEBRUARY 27,2024 | FULL YEARRESULTS 2023 26
juste as % of revenue
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