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Disclaimer and cautionary statement

The information contained in this presentationis not for use within any
country or jurisdiction or by any persons where such use would constitute a
violation of law. If this applies to you, you are not authorized to access or
use any such information.

This presentation may contain “forward-looking statements” that are
based on our current expectations, assumptions, estimates and projections
about us and our industry. Forward-looking statements include, without
limitation, any statement that may predict, forecast, indicate or imply
future results, performance or achievements, and may contain the words
“may”, "will”, “should”, “continue”, “believe”, "anticipate”, “expect”,
"estimate”, “intend”, “project”, “plan”, “will likely continue”, “will likely
result”, or words or phrases with similar meaning. Undue reliance should not
be placed on such statements because, by their nature, forward-looking
statementsinvolve risks and uncertainties, including, without limitation,
economic, competitive, governmental and technological factors outside of
the control of SIG Group AG (“SIG”, the “Company” or the "Group”), that
may cause SIG's business, strategy or actual results to differ materially
from the forward-looking statements (or from past results).

For any factors that could cause actual results to differ materially from the
forward-looking statements contained in this presentation, please see our
offering circular for the issue of notes in June 2020. Nothing contained in
this presentation is or should be relied upon as a promise or representation
as to the future. It is up to the recipient of the presentation to make its own
assessment as to the validity of such forward-looking statements and
assumptions. The information contained in the presentation does not
purport to be comprehensive. SIG undertakes no obligation to publicly
update or revise any information contained herein or forward-looking
statements, whether to reflect new information, future events or
circumstances or otherwise. It should further be noted that past
performance is not a guide to future performance. Persons requiring
advice should consult anindependent adviser.

While we are making great efforts to include accurate and up-to-date
information, we make no representations or warranties, expressed or
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implied, and no reliance may be placed by any person as to the accuracy
and completeness of the information provided in this presentation and we
disclaim any liability for the use of it.

Neither SIG nor any of its directors, officers, employees, agents, affiliates
or advisersis under an obligation to update, correct or keep current the
information contained in this presentation to which it relates or to provide
the recipient of it with access to any additionalinformation that may arise
in connection with it and any opinions expressed in this presentation are
subject to change.

The presentation may not be reproduced, published or transmitted, in
whole or in part, directly or indirectly, to any person (whether within or
outside such person’s organization or firm) other thanits intended
recipients.

The attached information is not an offer to sell or a solicitation of an offer
to purchase any security in the United States or elsewhere and shall not
constitute an offer, solicitation or sale any securities of SIG in any state or
jurisdiction in which, or to any person to whom such an offer, solicitation or
sale would be unlawful nor shallit or any part of it form the basis of, or be
relied on in connection with, any contract or investment decision. No
securities may be offered or sold within the United States or to U.S. persons
absent registration or an applicable exemption from registration
requirements. Any public offering of securities to be made in the United
States will be made by means of a prospectus that may be obtained from
any issuer of such securities and that will contain detailed information
about us. Any failure to comply with the restrictions set out in this
paragraph may constitute a violation of the securities laws of any such
jurisdiction.

This presentation is not an offer to sell or a solicitation of offers to
purchase or subscribe for securities. This document is not a prospectus
within the meaning o the Swiss Financial Services Act nor a prospectus
under any other applicable law.

In this presentation, we utilize certain alternative performance measures,
including but not limited to EBITDA, adjusted EBITDA, adjusted EBITDA
margin, net capex, adjusted net income, free cash flow and net leverage
ratio that in each case are not defined in International Financial Reporting
Standards (“IFRS”).

These alternative non-IFRS measures are presented as we believe that they
and similar measures are widely used in the markets in which we operate as
ameans of evaluating a company’s operating performance and financing
structure. Our definition of and method of calculating the measures stated
above may not be comparable to other similarly titled measures of other
companies and are not measurements under IFRS, as issued by the IASB or
other generally accepted accounting principles, are not measures of
financial condition, liquidity or profitability and should not be considered as
an alternative to profit from operations for the period or operating cash
flows determinedin accordance with IFRS, nor should they be considered
as substitutes for the information contained in our consolidated financial
statements. You are cautioned not to place undue reliance on any
alternative performance measures and ratios not definedin IFRS included
in this presentation.

Alternative performance measures

For additional information about the alternative performance measures
used by management, including reconciliations to measures defined in
IFRS, please refer to this link:

https://www.sig.biz/investors/en/performance/definitions

Some financial informationin this presentation has been rounded and, as a
result, the figures shown as totals in this presentation may vary slightly
from the exact arithmetic aggregation of the figures that precede them.
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SIG is aleader
In aseptic and sustainable

packaging for liquid food and
beverages



Revenue by
substrate

Leading market positions
across packaging substrates ...

Bag-in-box &
spouted pouch

Spouted pouch? Carton

Aseptic Chilled

#H2
Global -

Dairy & yogurt drinks, Fruit juices, non-carbonated soft drinks, liquid
fruit purees, baby food, sauces

50ml - 500ml+ packs 65ml - 2L packs

@ 1Represents spouted pouch systems

dairy and plant-based alternatives, liquid food

Revenue by

geography
2023

Europe
B Amerias
Asia
B IMEA

Bag-in-box

Food service, smart dispensing in dairy,
water, beverage concentrates, wine,
liquid food, tomato products

2L - 1,300L packs
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SIG's distinctive model for superior value creation

Attractive industry Systems-based Industry-leading Superior
and end markets business model innovations value creation




SIG has the right packaging systems and solutions
portfolio to capture above-average growth

Healthy

nutrition /2 Sustainability é Convenience (o\

r=2>

@ YA
SI7- 5 %
¢ .
Unique packaging Leading in TCO and Sustainability leader Foodservice
and filling capabilities flexible systems across substrates champion
Differentiated Lowest TCO performance Lowest carbon and fully Bag-in-box foodservice
packaging shapes defined by industry-leading recyclable with solutions with bespoke
SIG DomeMini, SIG Smile output and waste rates SIG Terra portfolio connection systems for
smart dispensing
Unmatched (dairy, syrups and sauces)
size flexibility
Unique filling capability Ready to be filled on
(e.g., Drinksplus and current installed base
aseptic pouch) with Al powered
SIG Tech Centers as Smart Service Solutions

category co-creation hubs
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Multi-faceted growth strategy along core, geographies,
categories, and channels supported by sustainability

v

Strong platform
(technology and
footprint) and
attractive
business model

Gio

Advance
new channels
R

Advance new
categories

Geographical

Market share expansion

gainin SIG's
core business

Above market
growth

» Quick-service
coffee chains (BIB)

Revenue growth

+ Plant-based (const. FX)

* Drinking yoghurt
* Nutritional drinks

* India
* White space MEA
* PACCE

Liquid dairy, food,
post-mix syrups in
core markets

Leading sustainability offering across substrates
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SIG’s proprietary aseptic carton platform driving
efficiency gains across all substrates

Aseptic carton Spouted pouch

Bag-in-box
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Our main areas of innovation

Pioneers in sustainable Highest product, format &
packaging solutions CIqure flexibility

® P /» Next-level
2 P structure

SIG Terra .Alu-free development
+ Full barrier B

TCO & filling
capability
advancements
2nd generation
aseptic spouted
pouch system

el - -
Igh speed machines and best Safe and affordable packaging
efficiency rates in the industry and filling solutions across packaging types
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Carton continues to thrive +6.7% revenue growth in

H1 2024

Aseptic carton filler placements and
regional revenue! growth

16 16
Europe

- Aseptic carton filler placements 2022, total 91

Aseptic carton filler placements 2023, total 91

H1 2024 9M 2024

) Europt)ﬁlrevenue 6.4% 6.4%
Americas 20 grow

16

IMEA 2

H1 2024 9M 2024

Americas revenue

growth (41)%  (1.2)%

21

H1 2024 9M 2024

IMEA revenue

(o)
growth? 11.0%

13.9%

@ LRegional revenue growth H1 2024 vs. H1 2023 incl carton, bag-in-box and spouted pouch, at constant currency

APAC 34

27

H1 2024 9M 2024

Asia Pacific revenue

[¢) o,
arowtht 2.7% 1.2%
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Creating value
by category and
channel



‘Chess-board’ of available channels - grow the core and
unlock adjacencies

Insights from

BAIN (4
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premise

Home On-the-go, including Leisure and events
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Online - Grocery - On-the-go

@ a
%) =
Delivered Brought home non-food Rest-aurant

Food-to-go Leisure

Cine.
Café/
Bar
Bar/
club
Sports

Online D2C

eRetall
Hypermarkets
Supermarkets
Discounters

Cash & Carry
Traditional trade
Convenience stores
Petrol stations
Night shops
Vending machines
Kiosks (press, tobacco..)
Bakeries
Sandwicheries
Other

Event arenas
Gaming arcades
Cinemas

Other temporary events
QSR/fast food
Restaurant

Food pubs
Café/Bars

Night bar/clubs
Sports clubs/fitness
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Theme parks
Theatres

GroceryCo @ @ @ © 000000
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EUROPEAN PARTNERS

Low coverage ‘ Limited coverage . High coverage
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Synergy wins gaining momentum with solid pipeline

Number of synergy
deals signed

2023 2024 Current
pipeline
(over next

12-18 months)

Status at acquisition

Revenue by geography

4

B Americas
M Europe
Rest of world

Revenue by sales structure

M Transactional
System solution

Majority of revenue transactional
at acquisition

Status as of H2 2024
Pipeline by geography

~50% of pipeline based in
emerging markets

Pipeline by sales structure
and filling technology

~3/4 of global pipeline
structured as systems
solutions

~60% of synergy pipeline

based on aseptic filling
technology
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Bag-in-box case study

Setting new standards in foodservice

. .. . Ease operation.
Lighthouse customer win with 2nd largest dairy in

- _ * Noneedto pour out from multiple 1L
China, aseptic system solution ,@\ packaging

Ensure food safety.

» Close-loop dispensing minimizing
exposure.

* Close system from bag-in-box
extending shelf life.

Hygienic.

» Disposable bag-in-box reducing
workload of daily cleaning

» Risk would be better controlled from
cleaning of the milk box

Reduce waste.

g - . » Bag-in-box has excellent evacuation vs.
incumbent set-up

Proposed concept » Post-consumed packaging waste
significantly reduced
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Spouted pouch case study

Unlocking aseptic concept for spouted pouch - first inline aseptic filling machine

: - . Product nutrition.
/
Lighthouse customer win with largest banana puree ) | . Aseptic technology ensures
producer in the world, aseptic solution @ nutritional content without the need
for preservatives or additives

Food appearance.
» Aseptic technology allows contents to

_— Second filler signed keep its color and appearance
iy v with customer
| = ——_ I
RI ]X mm"‘fi%‘i E”o,‘i}’

Reduce waste.

» Aseptic technology enables long shelf
| l I life without a cold chain and without
added sugar

Continue to lower TCO.

» Next stage development: significant
@ increase in filler output per hour higher

@ January 2025 | Octavianinvestor conference 15



Customer win examples

Offering new revenue opportunities to existing customers

TIROL TiroL
TIROL
Creme . @
- d? Leite ) ! : 2
Tirol, one of the largest dairies in Brazil, is A 1 Amul is an established carton customer
I I an established carton customer. mn Category expansion into spouted pouch for
et Expanding into 10L bag-in-box for ice TN PP IT Ty sweetened condensed milk to largest dairy

in India.

cream and spouted pouches for yoghurt

SIG key success factors: Key features:

SIG key success factors: Key features:

Cross-selling synergy
and collaboration

e Cross-substrate

: » Can to spouted pouch
collaboration

 Full system solution |
conversion

« 8-year agreement « Technology and know-

how

Technology and know- * Full system solution

how

State of the art bag j”
aseptic filler (BiB) =

» Sustainability: recycle
ready material

SIG
CloverCap

Pouch

Phacem e

REQUELIAD LRENOSD
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SIG's distinctive model for superior value creation

Above market revenue
growth

4-6%'

Adjusted EBITDA margin

>27%'

Attractive industry Systems-based Industry-leading Superior
and end markets business model innovations value creation

1Represents SIG mid-term guidance
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for better
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